
Finding the funds  
How to raise money for AEDs

Making the decision to add AEDs 

Automated external defibrillators (AEDs) can have 
a dramatic, lifesaving impact within organizations 
and communities. In many places, AEDs have saved 
lives within weeks, or even days, of being placed 
into service. Once people recognize the difference 
AEDs can make, support and enthusiasm for your 
fundraising program will likely take off. You can easily 
turn the enthusiasm into financial support if needed. 
Private donations can supplement or seed municipal 
or state budgets to get the program started. 

Because AEDs are relatively inexpensive, purchasing 
one or two devices is well within the fundraising 
abilities of most organizations. Whether your goal is a 
community-wide AED program, meeting a sports team 
requirement or a single organization effort, there may 
be a number of avenues to explore to find funding for 
multiple devices. 

Sharing stories of survival 

People who have survived cardiac arrest are often 
the best spokespeople to help raise funds for AEDs. 
We frequently talk with survivors who are articulate, 
enthusiastic and eager to share their experience. Even 
those saved by paramedics using manual defibrillators 
can help promote the need for early CPR and 
defibrillation. It is difficult to say “no” when you are  
face-to-face with someone who was literally brought 
back to life. 

Many AED programs are funded through budgets. The 
nonprofit, organization or agency may simply decide 
to include the costs of AED program implementation 
in their budget because they recognize the importance 
of early CPR and defibrillation. In some situations it is 
necessary to pursue additional funding sources. If this 
is the case for your program, there are several funding 
sources to consider. 



Local civic organizations 

Many civic organizations have funds available 
for community service initiatives and are very 
approachable. Often, a letter or presentation at a 
meeting may be all that is needed to help generate 
funds. Do a web search or check with your local 
Chamber of Commerce for civic organizations in  
your community. 

Local chapters of groups such as Rotary, Elks, Lions 
and Kiwanis Clubs, American Legions, VFWs (Veterans 
of Foreign Wars) and hospital foundations and 
auxiliaries are often seeking new ways to help  
local citizens. 

Local corporations and businesses 

Corporations may donate to charitable causes through 
corporate giving programs, company-sponsored 
foundations or both. Corporate giving is often directed 
to programs that benefit employees and their families 
or the community. Businesses can be one of the best 
funding sources for AED programs. 

When considering whom to approach for funding in 
your community, consider large retailers, insurance 
companies, public utilities, corporate headquarters, 
grocery stores, car dealerships, hospitals, cardiologists, 
and others as potential sources of support. 

Private foundations 

Private foundations are non-governmental, non-
profit organizations with funds maintained to serve 
the common good, primarily by providing grants to 
other nonprofit organizations. Some search engines or 
libraries enable you to access the Foundation Center’s 
database at www.foundationcenter.org. There are 
70,000–100,000 foundations and numerous grant 
opportunities available nationwide. 

Examples of foundations might include a variety of 
major manufacturers and service providers such as, 
Bridgestone/Firestone, Ford, Allstate, Bank One, Wells 
Fargo, and Blue Cross/Blue Shield. 

Public charities 

Public charities receive their funds from the general 
public. Their goal is to enhance the quality of life in 
the local community. Look for community foundations 
in your area in the same ways recommended above for 
finding local civic organizations. 

Examples of community foundations include 
the Seattle Foundation and Denver Community 
Foundation. 

Fundraisers 

Some entities raise money for AED programs by 
planning fundraising events. While such efforts can 
be time-consuming, they can also be very effective as 
well as help bring people together and raise awareness 
about sudden cardiac arrest (SCA) and AEDs. 

Examples of fundraisers include marathons, golf 
tournaments, letter campaigns to area businesses, 
raffles of donated items, breakfast or dinner events, 
holiday events, a refreshment stand at local sports 
event, bake sales, and bingo games, among others. 

Local business sponsorships 

Enlist the aid of a local champion who is a recognized 
leader in the business community. Ask him or her to 
challenge other local businesses to each donate enough 
money to purchase one or two (or more) AEDs. 
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Fundraising checklist 

 � Designate a fundraising leader, form a 
committee and designate responsibilities

 � Champion the AED program and raise  
awareness among relevant community 
representatives and groups, using marketing 
literature from Stryker

 � Assess how many AEDs are needed and where 
they’ll provide the most coverage

 � Assess availability of training and estimate costs

 � Develop a target goal for your fundraising, 
based on the above assessments

 � Announce fundraising activities to appropriate 
audiences

 � Distribute a fundraising letter, flyer and/or 
email as appropriate to potential donors

 � If you are hosting a fundraising event, plan 
and conduct the event

 � Get ready for the next steps: purchasing AEDs, 
conducting CPR/AED training, and implementing 
your AED program

Fundraising tips 

 � Use marketing literature from Stryker to raise 
awareness about SCA and AEDs among those you 
will approach for donations. 

 � Fundraising efforts are generally more successful 
if you ask for a specific sum of money. You may 
want to identify several different donation levels 
at set ranges ($25-99, $100-199, $200- 299, etc.) 
and name each level (silver, gold, platinum, etc.).

 � Offer to recognize donors’ contributions. Some 
donors choose to remain anonymous, but most 
people like to see some recognition of their 
gifts whether their name is listed in a quarterly 
newsletter or on a plaque. 

 � Donors often want to know if their gifts are 
tax deductible. There may be an established 
charitable organization in your community 
through which donations can be made. Their tax 
advisor and those charitable organizations can 
help them determine whether or not their gift is 
tax deductible. 

 � It may help with some donors to know where the 
AEDs will be placed after they are purchased. 
If you are fundraising for a school or business, 
you may have plans to eventually have enough 
AEDs to reach anyone in your facility or on 
your campus. Keep in mind difficult-to-access, 
restricted or remote locations that may also need 
AED coverage. 

 � If you are fundraising for a sports program, you 
may have plans for one AED per team or facility 
so a potentially life-saving shock may be given 
to team members, coaches and spectators. Again, 
keep in mind difficult-to-access, restricted or 
remote locations that may need AED coverage.

 � If you are fundraising for a community-wide 
program, your priority may first be to place AEDs 
in police cars, and then in public facilities such as 
city hall and stadiums. If you do not have a plan 
for where the devices will be placed, some donors 
may be reluctant to participate.



You can trust the 
industry leader. 
When SCA strikes, you want to provide the best chance of survival for your 
employees, customers, students and visitors. That’s why Stryker provides the 
widest range of AEDs, all with clinically proven effectiveness and escalating energy, 
so you can choose the right fit for your needs and environment. 

For brief summaries of important safety and disclosure information regarding LIFEPAK and HeartSine® AEDs, 
visit our website at strykeremergencycare.com/disclosure-and-safety-information.

Emergency Care Public Access
Stryker’s AEDs require a prescription in the U.S. Please consult your physician. AED users should be trained in CPR and in the use of the AED.

Although not everyone can be saved, studies show that early defibrillation can dramatically improve survival rates. AEDs are indicated for use on 
adults and children. AEDs may be used on children weighing less than 25 kg (55 lbs) but some models require separate defibrillation electrodes.

The information presented is intended to demonstrate Stryker’s product offerings. Refer to operating instructions for complete directions for use 
indications, contraindications, warnings, cautions, and potential adverse events, before using any of Stryker’s products. Products may not be 
available in all markets because product availability is subject to the regulatory and/or medical practices in individual markets. Please contact your 
representative if you have questions about the availability of Stryker’s products in your area. Specifications subject to change without notice.

Stryker or its affiliated entities own, use, or have applied for the following trademarks or service marks: HeartSine, LIFEPAK, Stryker. All other 
trademarks are trademarks of their respective owners or holders. 

The absence of a product, feature, or service name, or logo from this list does not constitute a waiver of Stryker’s trademark or other intellectual 
property rights concerning that name or logo.
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